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Phone : 856-727-1100

Fax : 856-727-1955 Proposal: 170801 - 2
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BILL TO:

Fulton County Department of Registration & Elections
130 Peachtree St.

ATLANTA, FULTON

SHIP TO:

Attn: Ralph Jones

Fulton County Departmentof Registration & Elections
130 PeachireeSt.

 

 

 

 

 

      
 

 

GA 30303 ATLANTA, FULTON
US GA 30303

United States

cans DESCRIPTION ee SELL PRICE LINE TOTAL

4 *M72 BASE W/ MILLING TOP CUTTER|110V 31,000.00 30,380.00 121,520.00

4 ASM FRAME|M72|FRAME|ADJ HGT|110V|US|LIFT SYSTEM 2,850.00 2,850.00 11,400.00
OPT|SA

4 M72 DROP SORT FILLER - FULL LENGTH 200.00 200.00 800.00

4 DUST COVER|CANVAS M72|SA 205.00 205.00 820.00

4 ENVELOPE CATCHER| M72 100.00 100.00 400.00

4 Service : SERVICE FOR MODEL 72 2,875.00 2,875.00 11,500.00

5 ENVELOPE CATCHER| M72 100.00 100.00 500.00

; a ; EQUIPMENT(USD) 135,440.00
Any applicable software licensing and/or maintenance fees are due on an annual
basis in accordance with OPEX's published rates and terms then in effect. These

fees are normally itemized on the annual Maintenance Agreementinvoice, but are SERVICE (USD) 11,500.00

billed separately in the event you do not have an OPEXservice contract.
TOTAL(USD) 146,940.00

To place an order, please return one signed original

to OPEX with your payment or purchase order.
Thank you.

Signature: (2h

Richard L. Barron

Title: Director

Date: —12/24/2020

P.O. #. (Optional)

Name :

   
 

 

Model 72 Purchase DiscountInformation:

*The retail price for the Model 72 Rapid Extraction
Desk (base machine only) for one unit is
$31,000.00. The unit sell price set forth in Proposal
#170801-2 for the Model 72 base machinereflects a
quantity discount of two percent (2%) and is
contingent on purchasing the quantity listed above.
If Purchaser purchases less than four (4) Model 72
units as set forth above, then the unit price will be
subject to change. The two percent (2%) discount
applies to the Model 72 base machine only and is
not applicable to the Model 72 options (i.e., ASM
Frame Adj. Height, Drop Sort Filler, Dust Cover,
Envelope Catcher,etc.).   
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i. Fulton County Departmentof

Registration & Elections
CORPORATION Proposal: 170801 -2

Date: 23-DEC-2020

PRODUCT DESCRIPTION

OPEX® Model72 Rapid Extraction Desk (RED)

The Model 72 Rapid Extraction Desk, or RED for short, redefines efficiency in the envelope opening process!

More than three decades ago, OPEX introduced its first RED and set the industry standard for Extraction Desk

technology. The new Model 72 RED advancesthat technologyto its highest level yet, proving once again why OPEXis
the industry leader.

Equipped with an all-new feeder, milling cutter capability, and an auto-jog transport that shifts envelope contents away

from the cutters, the machineis ideal for applications that involve thick or over-stuffed envelopes. The Model 72 can

processintermixed envelopes of varying thicknesses with ease, up to 0.375".

The Model 72 marksthefirst time that milling cutting technology has been offered on a RED.This option is being made

available in addition to OPEX's traditional, and highly regarded, slicing technology.

Milling cutting offers a small cut depth whichsignificantly reduces the potential of cutting contents. This allows the Model

72 to handle the entire range of mail, including items that were previously difficult to process like multi-page forms, tax

documents and othersimilar, thicker envelopes.

The feeder adjusts on-the-fly to accommodate the widest range of envelopes possible. Thanks to the innovative design

of the Model72, the entire envelope path has been optimized to also accommodateirregular-sized envelopes.

The Model 72 includes several ergonomic advancements,including an optimized mail tray and 20% more desk space

than prior models. These features are especially helpful in forms processing, where additional space is often required to

process multi-page documents andlarger, thicker envelopes.

The Model 72 REDis built upon the legacy of its predecessors, meaning that the machine includesall of the great

benefits and options previously available in prior REDs such as: A thickness profiling candler that performs a second

checkof the envelope for content security; Performance Control Center (PCC); OPEX Network Solution (ONS); printer;
ergonomic desk chair; sort arrangementflexibility; and mail tray holders. The operator can also still choose from three
different cycling modes.

In short, the Model 72 offers efficient, secure, and reliable mixed envelope opening and extraction. When integrated with

the one of the new OPEX Falcon series of scanners, one operator can open envelopes, extract contents, and scan

everything in one step, on one platform, with little or no prep. Combined, the Model 72 RED and Falconseries of

scanners provide the world's only single-step out-of-the-envelope document processing platform.

PAYMENT OPTIONS

OPEXunderstandsthat in today's fast-paced business environment where newinitiatives and process implementations

are commonplace, many customers want to be able to take advantage of the latest technological advancements and

innovations. However, we also recognize that budgets are tight, and that keeping costs under control is an important
consideration.

 

OPEXis therefore pleased to offer flexible payment and financing options designed to suit the unique needs of our

customers. For those who would like to purchase the equipment outright, OPEX's traditional payment terms makethis

possible. However, for those customers who desire the predictability of a consistent monthly payment, combined with

the option of periodically refreshing their OPEX equipment and technology, the OPEX Planned Replacement Program
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offers an excellent alternative. Both options are described in further detail below. By signing the proposal you agree to

either purchase the equipment outright or enter into a financing agreement subject to the terms of the OPEX Planned

Replacement Program described below.

Product configuration and pricing can be found on the last page of this proposal. Prices quoted are those currently in

effect and will be held firm until December 31, 2020. Prices quoted are FOB Moorestown, NJ. Terms of payment are net

thirty (30) days from date of delivery. All applicable taxes and freight charges are additional.

The prices listed in this proposal are contingent upon purchasing the quantity listed. If the purchased quantity varies

from the quoted quantity, the price of each unit may be adjusted accordingly as set forth in OPEX's price schedules. All

prices are subject to change ona periodic basis.

PURCHASE PAYMENT TERMS

If you chooseto purchase the equipmentoutright, terms of paymentare netthirty (30) days from the date of delivery.

OPEX PLANNED REPLACEMENT PROGRAM

OPEX offers an enticing alternative to purchasing the equipment outright: The OPEX Planned Replacement Program

("OPRP"). The OPRPis a financing option that provides you several advantages while also being kind to your bottom

line:

e The OPRPprovides consistent, predictable monthly payments at competitive rates - ideal for planning and

budgeting purposes;

e The OPRP improves cash flow - pay for the equipment over time rather than absorbing the up-front cost of

acquisition;

e The OPRPis ideal for both short-term needs (36 months) and long-term needs (up to 60 months)- at the
conclusion of the OPRP term you have the option of purchasing the equipment outright or rolling over into a

new OPRPterm; and, bestofall
e The OPRPis an excellent choice if you want to periodically update your processing capabilities with the

newest in OPEX products and technology - simply choose the length and payment termsthat fit your

budget and, subject to credit approval, you will continue to enjoy the benefits of OPEX equipment for

years to come.

OPEX's Planned Replacement Program is administered by our business partner, Americor Capital, Inc., located at 2655

E. Oakley Park Rd., Suite 204, Commerce Township, MI 48390.

You will find a separate pricing sheet at the back of this proposal that lists monthly OPRP charges for 36, 48, or 60

months based on the total purchase price of the products, less taxes, freight charges, trade-in allowances, service

costs,orlicense fees(all of which will be paid separately by you to Americor).

Please note that the prices quoted for the OPEX Planned Replacement Program, as well as delivery of the equipment,

are contingent upon prior credit approval by Americor and execution and delivery of final approved documentation,

including returning a signed copyof this proposal to OPEX,and also signing and returning all documents required by

Americor.

INSTALLATION AND TRAINING

The purchase price includes not only the equipment, but also the installation of the equipment and the training of

machine operators using your media. OPEX Sales and Service Teamswill oversee all aspects of installation and
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thoroughly test machine components to insure that everything is running smoothly. Besides this initial training, OPEX

also provides periodic on-site refreshertraining, at no additional cost, for the life of the equipment.

WARRANTY INFORMATION

OPEX warrants to the original purchaser that, a.) OPEX shall transfer goodtitle to the Product to purchaser; b.) Alll

services provided by OPEX pursuantto this proposalwill be performed in a good and workmanlike manner, based upon

commercially reasonable practices and standards; and c.) OPEX shall repair or replace defective parts, including labor,

andshall perform preventive maintenanceat no cost to purchaserfor a period of 30 days commencing from the date of

delivery. Labor during the warranty period is limited to OPEX's standard maintenance hours, 7 AM to 3 PM, Monday
through Friday, excluding OPEX holidays.

THE FOREGOING EXPRESS WARRANTIES ARE EXCLUSIVE AND MADEIN LIEU OF ANY AND ALL OTHER
WARRANTIES, EXPRESS OR IMPLIED, INCLUDING THOSE OF MERCHANTABILITY AND FITNESS FORA
PARTICULAR PURPOSE. OPEX SHALL NOT BE LIABLE FOR ANY DAMAGESARISING OUT OF OR IN
CONNECTION WITH ITS PERFORMANCE PURSUANTTO THIS PROPOSAL, THE PRODUCTS OR SERVICES
SOLD HEREUNDER, OR THEIR USE BY PURCHASER, AND SHALL NOT BE LIABLE FOR ANY SPECIAL,
INCIDENTAL OR CONSEQUENTIAL DAMAGES TO PROPERTY, PERSONS OR OTHERWISE, TO THE FULLEST
EXTENT PERMITTED BY LAW, ARISING OUT OF OR IN CONNECTION WITH THIS PROPOSAL, THE PRODUCTS
AND SERVICES SOLD HEREUNDER, OR THE OPERATION OF THE PRODUCTS, REGARDLESS OF WHETHER
OR NOT OPEX HAS ACTUAL KNOWLEDGEOF THE POSSIBILITY OF SUCH LOSS OR DAMAGE. PURCHASER
AND OPEX AGREE THAT PURCHASER'S SOLE AND EXCLUSIVE REMEDY SHALL BE LIMITED TO DAMAGESIN
AN AMOUNT NOT TO EXCEED THE AMOUNT OF THE PURCHASEPRICE OF A PARTICULAR PRODUCT OR THE
COST OF A SERVICE HEREUNDER, WHICHEVER IS LESS. ALL ACTIONS ON THE WARRANTIES, HEREUNDER
MUST BE COMMENCEDWITHIN SIX (6) MONTHS OF THE DATE OF DELIVERY OR BE OTHERWISE LOST.THIS
LIMITED WARRANTY AND THE LIMITATION ON REMEDIES CONTAINED HEREIN ARE REFLECTEDIN THE
PURCHASE PRICE OF THE PRODUCTS.

SERVICE INFORMATION

The focus of the OPEX service contract is to provide a regular schedule of preventive maintenance. The contract

covers all parts required during the contract year, plus labor for preventive maintenance and laborfor unlimited demand

calls. Simple cleaning of the machine by the customer is necessary at the end of each shift for proper operation.

Service pricing is quoted per machinefor a single shift of coverage and usage, payable annually in advance. Additional

service is prorated based on usage and contracted coverage. Taxes, freight and consumable items are not included.

Upon renewalof the contract, the pricing schedule then in effect will apply. Terms of paymentare netthirty (30) days
from the date of invoice.

Components

Certain products and product features utilize proprietary components, processes, software, and technical support

materials developed or supplied by OPEX Corporation or its authorized third-party providers. These proprietary
materials are covered by various patents, copyrights, and licenses and may not be copied, reproduced or altered in any
mannerwithout prior written authorization and licensing from OPEX. Some of these proprietary materials also carry
additional annuallicensing fees, as indicated within this proposal.

In order to protect these proprietary materials from unauthorized use, OPEX may require end users to sign a separate

software use license agreement, generally prior to installation of the equipment. Even in the absence of a signed
agreement, end users must pay any annuallicense fees applicable to the software as a condition of being able to use
licensed materials, with payment constituting acceptance of the terms set forth in any applicable software use license
agreement.
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SOFTWARELICENSE

Please note that if a Maintenance Agreementis not purchased after the warranty period or is cancelled at any time,

Diagnostic Software may belicensed on an annual basis per machine, in accordance with OPEX's pricing and terms
and conditions thenin effect.

CONFIDENTIALITY

The information contained in this documentis proprietary and may notbe distributed to anythird party without the prior
written consent of OPEX.

CONTACT INFORMATION

At OPEX Corporation, westrive to provide the highest levels of customersatisfaction from all facets of the company. |
look forward to meeting with you in person to review this proposal and answerany questions you may have. You can

also visit our website at www.opex.com to find out more about OPEX products and services.Should you need to speak

with me in the meantime, please do nothesitate to contact me at 856.727.1100, or simply reply to my email. Thank you
again for the opportunity to serve your organization.
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SHIP TO:

Fulton County Department of Registration & Elections
130 Peachtree St.

ATLANTA, FULTON
United States

Proposed Equipment Equipment Purchase Price   

   

  
MODEL72 “Equipment Purchase Price and OPRP Monthly Amounts do not include taxes, freight

- charges,trade-in allowance, maintenance service fees, or licensing fees. Any applicable

peedilealtaYataaseIeLA) software licensing and/or maintenance service fees are due on an annual basis in

36 Months 3,617.60 accordance with OPEX's published rates and terms then in effect. These fees are
48 Months 3059.59 normally itemized on the annual Maintenance Agreement invoice, but are billed

a separately in the event you do not have an OPEXservice contract.

   
 alias

  
 

 
60 Months 2,702.03    

You are not required to purchase the proposed equipment through the OPEX Planned Replacement Program ("OPRP").

The OPRPinformation and pricing are automatically provided with every proposal to provide end users of our equipment

with flexible payment and financing options to suit their unique needs. Should you wish to purchase the equipmentoutright,

please disregard this sheet, and simply sign and return the following sales proposal pricing page.

OPRPis administered by our partner, Americor Capital, Inc., located at 2655 E. Oakley Park Rd., Suite 204,

Commerce Township, MI 48390.

Please note that the price quoted for OPRP,as well as delivery of the equipment, are contingent upon prior credit approval

by Americor and execution and delivery of final approved documentation, including returning a signed copyof this proposal

to OPEX, and also signing and returning all documents required by Americor.

Forfurther details regarding OPRP and the quoted pricing, please contact your OPEX Account Executive,

or Mr. Jim Malone with Americor at 248.313.9629 ext 22, or via email at jmalone@americorcap.com.

By signing below, | acknowledge that | have reviewed and agree to be bound by the terms and conditions set forth in this

proposal. | authorize Americorto initiate the Planned Replacement Program with OPEX. Please reserve a slot on your

production schedule for the proposed equipment. | understand and agree, however, that the equipmentwill not be produced

or shipped by OPEXuntil such time as OPEXreceivesa firm purchase order from Americor.

>

Signature: (Li
C3uf

Name: Richard L. Barron

Title : ,
"’* Director

Dale: 49/24/9090
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